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• Cradle-to-Cradle Design Overview 

• Scaling the Model for Value 

• Examples of Scalability 

• Value to Business 

• Discussion 

TOPICS 



• 100% Safe Inputs 

• 100% Cycled Inputs 

• 100% Cycle-able Outputs 

• 100% Actual Cycling of Outputs 

• 100% Good for People/Community 

Cradle-to-Cradle Design 



• Early Adopter Interest 

• Regulatory forces 

• Market Forces 

• Business Value 

Drivers 



• Historically ‘Fee for Service’ 

• Need for Scalability 

• Development of Educational Modules 

• Development of Software Tools 

MBDC Business Model 



Some MBDC Clients 

• Nike, Inc. 
• Shaw, Inc. 
• Ford Motor Company 
• BASF 
• Rohner Textil AG 
• Volvo 
• Herman Miller 
• Milliken & Company 

• Visteon 
• Ben & Jerry’s Homemade 
• Pendleton 
• DesignTex 
• United States Air Force 
• US EPA 



• Chemical Profile Knowledge Base 

• C2CSpec™ 

• Supply Chain Sustainability Exchange 

Scalable Solutions 



















• Chemical Profile Knowledge Base 

– Enhanced Confidence 

• C2CSpec™ 

– Informed/Replicated Decisions 

• Supply Chain Sustainability Exchange 

– Focused Innovation 

Value 


